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THE LANGUAGE OF LEADERSHIP

ELEVATING IMPACT, INFLUENCE AND CONNECTION MONDAY TO MONDAY"

Let's be honest. Most leaders think they've got
this. They believe their presence commands
attention, their influence drives action, their
message lands exactly as intended.

Here's the wake-up call. What you think you're
communicating and what people actually
experience are rarely the same.

Al can write your emails, design your slides,
even mimic your tone. None of it matters if
your presence falls flat the moment you walk
into the room. The leaders who rise above the
noise aren't the ones with the best technology.
They're the ones who show up with undeniable
presence—the kind that makes people stop
scrolling, lean in, and reember your words long
after you've left the room.

Stacey’s keynote is a wake-up call for leaders.
Packed with practical strategies and research-
backed techniques, she reveals the daily habits
leaders need to communicate with confidence,
build trust and create workplace momentum.
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KEY TAKEAWAYS:

e Expose the gap between how you

think you come across and how
others actually experience you.

¢ Master the three non-negotiables

that separate influence leaders
from fortgettable ones.

e Learnto use Al as your tool, not

your voice, so authenticity
remains your competitive edge.

e Learn with a personalized action

plan to strengthen your presence
in every conversation.

IDEAL AUDIENCES: LEADERSHIP
SUMMITS, SALES KICKOFFS,
ASSOCIATION AND BUSINESS
CONFERENCES




MAXIMIZE YOUR

Even the most skilled sales professionals struggle
to succeed if their message doesn’t land. In a
marketplace flooded with noise and competition,
clarity and connection are everything.

Influence is the catalyst for trust—the force that
wins clients, drives loyalty, and closes deals. When
your message is consistent and your presence is
strong, you cut through distractions, command
attention, and move people to act.

Stacey Hanke, a top global thought leader on
influence and executive presence, delivers a high-
energy keynote that transforms how your team
communicates.

Through engaging stories and practical strategies,
Stacey gives your audience the tools to elevate
their influence, strengthen client trust, and achieve
measurable results—immediately.

IDEAL AUDIENCES: LEADERSHIP
SUMMITS AND SALES KICKOFFS

STACEY OPENED MY EYES TO THE Discover techniques to make your
SMALL CHANGES THAT Create deeper client connections
MAKE A BIG IMPACT. and meaningful eéﬁ\elzgizr;cé?;;?g
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DIVIDENDS FOR YEARS TO COME. e o miiments.

Maria O'Brien - Principal Spot ineffective practices and
Edward Jones eliminate deal-killing habits.



STACEY
HANKE

ELEVATE YOUR INFLUENCE AND
EXECUTIVE PRESENCE
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Experience Stacey's exclusive Impact 1Q
Assessment to identify your strengths,
weaknesses and opportunities.

Dive into Stacey's top three
recommendations for executives to see
themselves through the eyes and ears of
their listeners. Review Stacey's
proprietary research conducted by the
University of Northern Colorado.


https://www.staceyhankeinc.com/influence-iq
https://youtu.be/4vrNDGN6HqY?si=mbCLVbGfCyWi2aQm
https://youtu.be/9qRoOJplJKw?si=4571PIoqVlY-Mrrc
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ASK

What do people say about you when
you leave the room?

Stacey engages listeners with hard,
but necessary questions to provoke
insightful thinking.

ADJUST

Through humor, engagement and
practice, Stacey offers participants
the chance to try something new. As
listeners adjust their behaviors, magic
happens as immediate improvements
take hold.
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ASSESS

This interactive experience allows
participants to engage with each
other, see themselves through
another’s eyes and ears, while
assessing opportunities for
improvement.
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REFLECT

Participants reflect on their new
self-discovery, how they want to be
perceived moving forward, and what
they need to create momentum,
drive revenue and create more
success.
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ALIGN

Audiences members raise their self-
awareness and learn practical
techniques to immediately elevate
their influence and align to the way
they want to be perceived.
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ACCOUNTABILITY

Stacey provides attendees with
multiple strategies, resources and
tools to maintain their self-awareness,
practice new skills and build on their
new found progress throughout the
event.





